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TheMonqf I 
onYourltift^ 

Many families {if 
need much m p r ^ | 
insurance,'-^jiilsl^# 
:butcio'^'the>Mfl3BI 
need it the A.L J v • 
Williams way? 
"^ iSihaW'. ' ''.}i^i''^'( î :-! 
> . . - : ^ • i ^ , • «^>lil^v^ 

• •• Who is A. L. Williams, and"why?ar6;they saymg^alLor; 
thos6 terrible things about him? r'" i '̂ -Si •>'<-i is^j^^fct-cv;',' 

H^'s a pudgy, balding ei-football coachi'whose expletives' 
I'A never have to be deleted ("dadgum") iaiid whose istudied'. 

down-home manner drives the competition vnld OTm gt^-; 
f*- Ittgi-to kick their butts'O. His 'adoring legions of salespeo*; 

ple:^iiiessianic aiid 200,000; 8trong--seU. more'term lifeJ 
msurahce than anyohe else in the coiintry, by belligerentlyl 
raiding the b^h^yalue policies sold by dther ifisufers;^'*^^ 
I I&«6«i{J^t i6i ty)r t i is^ of buttri^is the traditional life4V: 
insilMife ifeduStry/Alaii Pressj president of the National i 

) Association of Life; Underwriters, accused ArtWiUlaiiis of • 
••flat-oiit'deception iii-switching people out of policies they ' 
ought tb keep. Although the industry sells all kinds of doyer" ,̂  
age, it stakes its profits on cash values; These policies build ' 
up savings that you can redeem when you retiroi but you '• 
have to invest a lot of money. At the age of 30, a $100,000 
noiisiriokerpdlicymightsety6iiback$l;p()0ayeaf.'''^^ 

By contrast, term insurance is cheap-^for that same po\v 
cy, ihaybe $125 or less at 30, vrith the price going up as yoti'j 
get older. Term builds no savings; Fdr retirethent;Williains'' 
says.'t^ke the money you didn't spend on high-premium';; 
insurance and invest it all in mutual funds.^:^f^;:f >«̂> >'-'i iS'i; 

Seilth and dtttroy: If that's all there was to iti this could be 
dismissed as just another skirmish in the long-rtiiinihg feud i 
betweeii '"term-ites" and "cash-€W8"r^the Hatfields and 

"̂  Mct^ysftftheinsuirance business. But Williams'^ inissioii is 
Search and destroy. Cash values^te aVjrijjoff,̂  hdldaiiii to his .• 
zeaidtistrobpSj most of them pai^tiiiiers Who tell 18[iii&bhce'; 
for 63ttfa income. The people who sell cash valued Mrdi!loWv| 
life arid scum.'* It's the Lord's.wbrk to flush but,thfefe;^iiciesi 
and replace them with t«rm;^!>l^| t? '^- '^S^^?^p?^E^^^ 

t'orgetting the defamationjl^the underlyilig'j^i'emise is; 
often true. Many families with bash-Value policies arStrigi-J 
cally underinsured. The preittiutd is so high that they bah't-
afford all the coverage they need. If the breadwihneir di^^.; 
the instirance check ̂ rill probably vanish in a yeateHad theyf 
bought low-premium term iniurtince, they'd have had 10 • 
times the money. But agents earn bigger coinmissions W,-

1 selling cash value, so they oftlfe* push it eVen if it leav^ &% 
.̂  family short. The Williams b!fjg»nii5atibn wouldn't exist if fdl' 
- life-insurance agents did thetf^bs;^ -^y<i.:'v';i-ff/:;i^\ fcv^''iJ 

Still, granting a wider iiebd, for term ihSuraiice doesn't' 
- mean you should buy it froni Ai L. Williain?. He tlaims that; 

his policies are the cheapest. But you'll find better deals.'* % 
Say you're 30 and need $100,000 of coverage- Male or • 

female, inost nohsmokers pay A. L. Williams $207 a year for. 

a term policy lasting 20 years. (There's a "preferred," $170 
rate, but only one out of three rionsmokers gets it.) 

By contrast, a five-year policy from Bankers Security of 
Arlington, Va., costs a nonsmoking man an average of $167 
-after 20years, and a woman, $146. At Jackson National Life 
ijof Lansing, Mich., a 10-year policy costs a man an average of 
$177 after 20 years, and a woman, only $144. These compa­
nies look even better when you count the time value of 
money; they start with lower premiums and don't charge 
more until partway through the term. 

':'y How do you find a cheap term policy? Easy. Call one of the 
: computerized price-quote services. Answer a few questions, 
;, like your age and whether you smoke. You'll get a list of four 
fai five low-cost policies sold in your state.' 
'j^ '̂To tap into the broadest price survey, send $50 to Insur-
•khce Infonnation Inc., 41 Pleasant Street, Methuen, Mass. 
01844. Ill tracks 200 to 300 companies. When you get your 
•list,'you call the ones that interest you and ask for a life-
insurance agent in your area. 

!« Other services are life-insUrance agents themselves: In-
suranceQuote in Arizona (800-972-1104; in state, 345-7241), 
SelectQuote in California (800-343-1985) and TermQuote in 

! Ohio (800-444-8376). They may have 15 to 50 low-priced 
cohapanies in their computers and will send price quotes 
free. If you want to buy, just call them back. 

>J •" Dhridend psisrs: Equally important is whether your policy 
! bught tobe rejplaced at all. The answer is yes, if that's what it 
\ takes to get all the coverage that you need (although it might 
^ iftake inbre sense to put a cheap term policy on top of your 
• prbsent cash-value coverage). And yes, if your policy pays no 
'dividends aiid is at least 10 years old (it's probably yielding a 
-̂ Ikxir return); But dividend-pajring policies are another mat-
;ter;'Some are stinkers and should be dumped; others are 
- excellent investments. 
'•i* -A-L. Williams agents don't distinguish between the good 
• and the bad. They can make all cash-value policies look bad 
by illustrating them without the dividends they pay. Wil- •:' 
liams says that's fair because dividends are not guaranteed. 

?But neither are thb yields on his mutual funds, which he 
^'recommends in place of dividends. Jim Hunt ofthe National ; 
Jliisurahce Consumer Organization (NICO) says that some • 
f policies shovv internal rates of return of 9 and 10 percent 
taxnleferred, which equal the long-term return from stocks. 
You can dream of getting 14 percent from a mutual fund, but 
it's not likely over the long i-un. Also, when you surrender a 
policy yoU inay lose some cash values. It takes some doingfor 
the mutual fund to earn that money back; • r; >; 
>- '̂;BefotB'switching, talk to your original insurance agent, 
adins^-Harold Skipper, insurance professor at Georgia 

' State UHiversiby. Maybe he or she has a better policy to show :;;. 
;"yoU. Or you might change your old policy; Jim Roberts of c l̂ 
f Ayco Ck)rp., a financial-planning firm, suggests ihaking it a Ĵ ^̂  
vsmaller cash-value policy that still earns dividends but costs :^'; 
"vyou no pretniums. If you're short of coverage, you cbiiidusej" 
i the savings to buy tertii insurance. . > v = • > ' • ^ ' ^ •''•'^.. 

1^, Also, cbnsult with NICX), at 121N. Payne Street, Alexan-
Kdria^ Va. 22314. For $30, it will analyze your present policy 
l&hd.tell you what it's earning, so that you can judge a 
i'replacement proposal. Don't send your insurance policy 
>4tseirTi^iCp needs oniy the'"in-force ledger s t a t e m e n t 
ifwhich your insurance agent ban get for you. . 
S*'I'll Say this for A. L. WilliamS: he has forced the industry to 
pay more attention to what they're selling the middle class. 

. T[]he pity of it is that the CQpipnny's gflfs pjt-f̂ h dr>p_ap't jilaj^^ij^ 
itraieht. But then, neither does the pitch from many tradi-

iona| )if^in.siiranre agents. One could argue that Willjacns ••'':; 
Reserve. ' ^ ' »rnrtipistitif?n \y>ai. thfcy nil i 
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